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Desk/Mate™

Offer the best deal for your customer while maximizing profits

Desk/Mate® is the premier Desking solution for your dealership. Quick, efficient and precise deal 

calculations allow you to present a variety of different options to your customer. Let our Desking 

application increase your dealerships profits!

■■ Open repair order information with the ability 
to see, in real time, any related expenses to the 
vehicle along with access to the FULL service 
history of that vehicle.

■■ Inventory searching just got advanced. Not only 
can you search by the standard year, make, and 
model but with Desk/Mate™ you can search by 
price, payment or PROFIT.

■■ The Customer safe mode allows your customers 
to view the deal on screen without revealing 
sensitive information like cost and profit. 

■■ Desk/Mate™ gives you the ability to print or 
view on screen worksheets, four squares, and 
disclosure statements so that you can present 
clean and concise information to your customers.

Desk/Mate™ Features & Benefits:

Desk Log

■■ Desk Log can easily be filtered 
and searched with deal 
identifiers on trade and aged 
inventory customers multiple 
vehicles and payment options
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A/B Comparison

■■ The A/B comparison tool 
allows you to show your 
customers multiple vehicles 
and payment options

Stock # VIN Deal #

Phone:
Email: Salesperson:

Sale Information

Retail price

Selling price

Accessories

Rebates

Net trade

Sales tax

Fees

Balance due of

Trade Information

Trade allowance

Trade payoff

Net trade

Cash Option
Balance due of

Finance Option
Initial investment

Lease Option
Initial investment

Please submit this worksheet to management for its review. I understand 1) This worksheet is neither an offer nor a contract and is not binding on the customer or the 
dealership. 2) No offer to purchase any vehicle is binding until accepted in writing by an authorized sales manager and 3) Sales consultants cannot obligate or bind the 
customer or the dealership. 

I hereby authorize the dealership to conduct an investigation of my credit and employment history and release such information to banks, lenders and credit agencies.

Customer signature: Dealership approval:

Balloon Option
Initial investment

$17,995.00

$15,200.00

$659-$675

$2,000

$3,000

24 mos. at 2.99% APR

$26,214.76

$1,000 $1,977

$448-$464

none@email.com

$1,623.00
$947-$963

$297.50

$393-$409

48 mos. at 7.99% APR

72 mos. at 8.99% APR

36 mos. at 4.99% APR

2008 CHRYSLER SEBRING

$4,000

KEN ROCK

$17,995.00

$719-$735

$429-$445

$26,214.76

August 11, 2014

$689-$705$749-$765

$469-$485

-$1,900.00

P2814

$17,100.00

$309.26

Bob Hope

$411-$427

48 mos. at 5.99% APR

$0.00

$443-$459

1C3LC55R88N270668

$990-$1,006

$1,000

0041601

$2,977

$485-$501

$1,033-$1,049

$2,000

$1,077-$1,093

$460-$476

-$1,900.00

Multi Quote

■■ Defaults can be pre-set to 
always show certain number 
of lenders and finance types.

■■ Can quickly add or remove 
lenders and types.

■■ Ability to drill in to real time 
Accounting cost

■■ Filter payment amount to only 
show the customer what is in 
their budget

■■ Rates, Residual, and Rebate 
information available from the 
manufacturer allows you to 
quickly sort and qualify the 
best package for the customer 
and dealership.*

*Manufacturer specific Auto/Mate Dealership Systems - 9.9.2014


